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Leads / Product a

CONVERT TO OPPORTUNITY ENRICH

Lead

Product 3|

MARK AS LOST

Probability
80.33

Company Name

Address

Website

Language

Salesperson

Sales Team

Continental
abc
Xyz

qwe

English (US)

Administrator

Sample

Amazonas (PE)

Contact Name
Email

Job Position
Phone

Mobile

Priority

Tags

Felix
conti@gamil.com
Manager
656564136
65631634515
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Convert to opportunity

Conversion Action Convert to opportunity

© Merge with existing opportunities

Assign this opportunity to

Salesperson Administrator

Sales Team Sample

Opportunities

Created on Opportunity Type Contact Name

09/17/2020 continental's opportunity

09/29/2020 Product a
Add a line

Opportunity continental

Lead Felix

CREATE OPPORTUNITY CANCEL

Email

conti@gmail.com

conti@gamil.com

Stage
Qualified

New

Salesperson Sales Team
Administrator Sales
Administrator Sample
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